Summary of the Ideals Workshop

THEME

   The value of man lies in his rational nature, and the combination of ideas, aspirations and preferences that centers his life, decides his will and drives him to make them become realities. This is what constitutes his ideal, the indispensable base of the authentically humane life whose dimensions determine the measure of its perfection.

ATMOSPHERE

  The candidates will be somewhat tense at the beginning of this talk. They are with a group of people that they do not know and could be worrying about what others will think of them.

  There will be some confusion on the part of the candidates, a result of not knowing what the Cursillo is about. It is because of this that this talk begins by speaking about something that everyone can agree on; man is a superior being. The talk begins with a statement and ends with a question. This question is on of the most important questions of the weekend.
  This talk should be clearly and carefully presented with examples and illustrations, the groundwork will be established for the remainder of the Cursillo. If the talk is theatrical or theoretically inclined, then the candidates will turn off the speaker, and it will be difficult to awaken their interest later on.

  OBJECTIVE

  It is necessary, through this talk, to instill or awaken in the candidates the need for having an ideal (their own), and the conviction that whoever does not have one, whoever he or she may be, is not a person.

  The first day provides to the candidates with a reason for their lives, it tries to situate them face to face with themselves.
  Though the whole talk is positive and should be presented in such a manner, in reality it often has a negative effect, since they are faced with the realization of the absurdity of life without an ideal; a situation many of them may currently find themselves in, causing them to feel empty or dissatisfied. This is the first step toward the desire for something better, but that of course should not be said. It should be like a shot in the air that causes  them to raise their heads and look towards higher goals.

  METHOD OF PREPARING THE TALK

  There will be a temptation to talk about religious ideas, and to bring ideas from the rest of Cursillo into this talk. Ideal is the basis for the rest of the Cursillo, but does not mention later themes. Writing this talk requires a great deal of restraint. It is essential that this talk remain secular in nature and not deviate from its purpose. 
  The development of this talk should aim for simplicity and clearness. It must be presented in a clear manner, but should do so in a way that gradually brings the candidate to confront their own ideal.

  It is not until the very end that the speaker should turn to the candidates and say that he /she wants them to consider their ideals. This is the first time in the talk that the speaker says “you”. He/she ends by asking them to look for what their ideal really is. 

  At the end of the talk, it is best if the speaker finishes with this question, and then turns and leaves the candidate to provide their thoughts on their own answers. Nothing more need be said.

  This is a key talk. The examples used should be illustrative stories They should not be stirring examples of great thing that have been done. Present personal examples of hoe he or she lives and thrives to obtain their ideals.
PREPARING THE TALK

  Simple define what an ideal is. Do not go into a deep explanation of “ideal”. The speaker must avoid this from happening. Do not spend a great deal of time on this section.

  Section 5 is a good place to give a short personal witness or example. All of us have had goals and objectives in all  phases of or lives and we may witness to those areas or use some examples. 

  The last section should produce the effect of real surprise and helps do away with many false ideals. The best way to achieve this objective is to drop the final question  like a bomb. “What is your ideal?” That produces the effects of true surprise and causes many false ideals to collapse. 

  During the course of the talk, the speaker has been speaking to the candidates in an indirect manner; in this final phase- the most important single line of the talk; the speaker comes across direct and clear- to discover “your” ideal just observe where “your” thoughts, “your” free time, “your” money, and “your” energies go. There is your “ideal”.

  This talk should NOT be more than 25 minutes.
